
 

 

 

 

 

The Benefits of Networking for Business Growth 
 
Networking is a vital part of business growth. It helps you build relationships, gain new opportunities, 

and learn from others in your industry. Here’s how to leverage networking for your business. 

Attending Industry Events 

Attend industry events, conferences, and trade shows to meet potential clients, partners, and 

mentors. This could be online such as via LinkedIn, or just attending small local fetes and fairs, get 

creative as not everyone needs to attend large networking or trade fairs. Events provide 

opportunities to learn about industry trends and make valuable connections. 

Joining Professional Associations 

Join professional associations and business groups related to your industry. These organisations often 

host networking events, provide resources, and offer opportunities for collaboration. FSB can be a 

cost effective way of networking, whilst getting access to a wide variety of additional support areas 

from discounts, to legal advice and support. 

Utilising Online Networks 

Leverage online networking platforms like LinkedIn to connect with industry professionals. 

Participate in online groups and forums to share knowledge, ask questions, and build relationships. 

Building Relationships 

Focus on building genuine relationships rather than just collecting business cards. Follow up with 

contacts, offer support, and stay in touch. Building strong relationships can lead to referrals, 

collaborations, and new opportunities. 

 



 

How PeoplePlus Can Support You 

PeoplePlus offers support to help you maximise the benefits of networking, whilst connecting with 

other local business owners and startups. Our training programmes, webinars, and 1-2-1 business 

coaching can provide you with the skills and strategies needed to network effectively. Contact us 

today to learn more about how we can support your networking efforts. 

 

 

 

 

 

 

  


